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Waterfall of Delivered Innovation

Look around you
PCT Record in 2008
Compelling logic

Rate Is speeding up

Who I1s the winner??
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Commercilalisation

Broaden The Definition

Manufacturability at Scale

Innovation in Technology
Transfer Processes
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What drives success?

People
Technology
Market adoption

Business model

Luck — including timing,
serendipitous events
(regulation, PR, “crises”)

)


http://av.rds.yahoo.com/_ylt=A0Je5XGu4iJIb9UASWE_EqMX;_ylu=X3oDMTBvMmFkM29rBHBndANhdl9pbWdfcmVzdWx0BHNlYwNzcg--/SIG=129n7qajq/EXP=1210332206/**http%3a//www.csiro.au/csiro/content/standard/ps2gz.html

Examples of Success

Aeroguard

HiSmelt

Polymer Banknote

Contact Lens

Relenza



Lessons and Points of Failure

Tipping points

Funding for proof of concept
work

Broader governance
structures
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Thank you

Contact Us
Phone: 1300 363 400 or +61 3 9545 2176
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